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A Challenge for Kiko Goat Breeders
By Kraig Stemme, DVM 
 

“A cull is a cull, no matter what their papers say,” is an expres-
sion that I heard a few years ago from Dr. Ken Andreis, a professor 
at Kentucky State University.  

I remember hearing the same phrase spoken by my father, Wal-
ter Stemme, when I was younger. My dad was a farmer in Missouri 
who raised registered Polled Hereford cattle and registered Duroc 
hogs. In today’s parlance, he would be called a “seedstock pro-
ducer.”   

He believed that the needs of the commercial food animal pro-
ducer should be foremost in the mind (or thought process, if you 
will) of the registered animal producer. Also, he believed in per-
formance testing his animals — the cattle were subjected to on-farm 
evaluation in the form of 205-day weaning weights of the calves; 
the hogs were tested at a central testing station at the University of 
Missouri-Columbia.   

Using the data generated, he made breeding decisions for the 
next year. The pedigree and general genetic information were used 
as a guide for what might happen with a particular mating of an ap-
propriate bull with a certain cow, but he used the information gath-
ered from performance testing the calf as a tool to help decide 
whether to offer that animal as a breeding animal. 

As stated by Dr. Phillip Sponenberg from Virginia-Maryland 
College of Veterinary Medicine, “…the Kiko was selected in New 
Zealand by a vigorous program that emphasized performance alone: 
fertility, adaptability and weight gain.”   

Dr. Sponenberg goes on to say, “For breeders to turn around 
and insist on 100% this or that will mislead others and also mislead 
themselves.”   

He concludes, “It is important to note that the Kiko is as much 
this idea of performance-based testing as it is any specific genetic 
pool.” 

To continue to improve the Kiko breed and to lead the entire 
goat industry to greater profitability, it is imperative that Kiko breed-
ers adopt selection criteria that enhance the productivity of their 
breeding stock. 

The most important selection criteria to meet the needs of the 
commercial goat industry are maternal qualities, fast growth and 
parasite resistance. All three are of equal importance and to stress 
one over the other two will not accomplish the goal of improvement 
of the meat goat industry. 

OK, so how do we measure those selection criteria?  First, take 
a hard and unbiased look at the doe herd. Cull those does that do 
not consistently produce twins, have functional udders or do not 
take care of their offspring.  

Another important measure is doe efficiency, which can be 
measured by weighing the doe at weaning time. A doe should pro-
duce a litter that weighs, at 90 days, an amount equal to the weight 
of the mother.  

Doe efficiency is an important area for breed improvement — 
it penalizes the doe that repeatedly produces a single or is a poor 

milk producer. It also will help to keep the breed from increasing 
mature doe weight to a level beyond her productive capacity.   

It has taken the cow/calf cattle industry quite awhile to realize 
that large cows don’t wean calves that are very much heavier than 
moderate-framed cows. 

Growth prior to weaning is easily measured by weighing the 
kids and utilizing a computer program to adjust their weight so that 
all the kids are evaluated at the same age. Ninety-day adjusted 
weaning weights are calculated at lightning fast speeds by the Okla-
homa State Extension Kid Performance record software.  

This software program is free and can be downloaded at 
www.agecon,okstate.edu/meatgoat/record.asp.  There’s even a 
recording of a webinar on how to use the spreadsheet. The spread-
sheet records the sex, birthdates, weaning date, weaning groups, 
age of the dam, litter size, birth weight and weaning weight and 
then the program will determine the 90-day adjusted weaning 
weight and the adjusted weaning-weight index.   

This software program is an easy-to-use tool to properly select 
those breeding does that are highly productive and profitable. The 
weaning-weight index is particularly useful to compare kid weights 
within the herd. 

Parasite resistance is the third selection criteria but is perhaps 
more important to the entire goat industry than any other selection 
criteria. To quote Dr. Joan Burke, USDA-ARS, Booneville, Ark., from 
the October, 2017 WormX Timely Topics: “Genetic resistance to gas-
trointestinal parasites is one of the most promising means to control 
worms in a flock/herd.”   

The ability of an animal to resist parasite infections is thought 
to be moderately heritable, and resistant parents will most likely 
have resistant offspring. 

Fecal egg counts (FEC) are utilized to predict parasite resist-
ance within an individual. FAMACHA eyelid scores are also helpful 
to assess parasite resilience, which is also termed parasite tolerance. 
Kiko breeders should rely on serial FECs — these are done bi-
weekly at the Oklahoma Buck Performance Test to select parasite 
resistant bucks. Bucks that must be repeatedly dewormed should be 
culled rather than sold to unsuspecting goat owners.  

Again, quoting Dr. Burke, “Fortunately, there appear to be few 
antagonisms between selection for parasite resistance and growth 
or maternal traits. This means that we can still meet goals in select-
ing for growth or maternal traits within the flock or herd while se-
lecting for resistance.” 

Conclusion: Genetics of the goat only give an indication of 
what might happen with a certain mating.  Selection criteria must 
emphasize productivity traits including maternal ability, growth and 
parasite resistance in order to satisfy the needs of the goat industry 
in the U.S. 

 
        (Dr. Kraig Stemme, DVM, raises Kiko goast at Lake Fork Kikos 
in Alba, Texas. He can be contacted via his website: www.lake-
forkkikos.com.) 

 

http://www.agecon,okstate.edu/meatgoat/record.asp


Heritage Kiko Showcase

Top-seller at Heritage sale brings $5,500
The third annual Heritage Kiko Showcase on Saturday, Aug. 

3, in Carrolton, Ga., was another huge success with the top-
seller bringing $5,500. Twenty-five producers from Texas to the 
Atlantic offered almost 100 head of registered breeding stock. 
All consignments were checked for any blemishes or cull factors, 
including knots, scars, bad mouths, hooves or udders. 

In addition to the sale, the Showcase featured a day of ed-
ucational seminars on Friday, a meet-and-greet social for all at-
tendees and homemade goat meat tamales for lunch on 
Saturday. 

The high-seller was a 17-month-old New Zealand doe con-
signed by Kraig and Suzanne Stemme of Lake Fork Kikos in 
Texas. She was purchased for $5,500 by Kenny Brock, a veteri-
anian from Notasulga, Ala. Brock also purchased the high seller 
at last year’s sale. 

The partnership of Phillip Wilborn and Rich Davis are hosts 
of the Heritage Kiko Showcase,  
 
 Kenny Brock (second from right) bought the high-seller two years in a row.

Two does tied for the top spot at the Oklahoma Hills Invitational Kiko Sale held Sept. 
21 in Okmulgee, Okla. The does brought $2,200 each. John Livingston from 
McAlester, Okla., bought Wayne and Lisa Simms’ doe (left) and Ron McGill of Triple 
M Kikos bought Dewey and Addie Short’s doe (right). 

Okie Hills top sellers tie at $2,200
Oklahoma Hills



Sellers from 11 states gathered in Gray, Tenn., for the Ap-
palachian Kiko Invitational 

The 10th annual Appalachian Kiko Invitational began Sat-
urday September 21 with a full house of more than 150 in at-
tendance. Twenty-five consignors from eleven states consigned 
more than 80 goats for the sale.  

Mr. Aaron Schaefer and Mr. Ron King of Heartland Auc-
tion Realty Inc. did an excellent and professional job while 
Sherri Reece assisted the auctioneers and kept the buyers en-
tertained and informed with each goat going through the ring. 

The give-away buck was donated by Lazy R Farms and 
was won by Mrs. Mary Ames of Brimar Kikos in North Fair-
field, Ohio. 

The highest selling doe was consigned by Charles and 
Sherri Reece of Dean Hill Kikos and was purchased by Mr. 

Steven Yutzy of Horsefly Valley Farms in West Union, Ohio, 
for $1,500. There were no bucks consigned to the sale this year.  

New Zealand does averaged $629, purebreds averaged 
$453 and the percentage does averaged $458. Plans are cur-
rently under way for the 11th Annual Appalachian Kiko Invi-
tational on Sept 11-12, 2020.  n 

The 12th Annual Cream of the Crop Kiko Sale was held Oct. 5 
at the Harrison County Fairgrounds in Corydon, Ind.  

The high-sellers were a unique offering from Ambrose Creek 
Kikos of State Road, N.C. — Lots #70 and #76 were registered pure-
bred Kiko does carrying implanted 100% New Zealand Kiko em-
bryos. 

Lot #76 was the high-seller, bringing $2,500. Lot #70 sold for 
$1,900. Both does were purchased by Lester and Stefanie Goodman 
of Rowland Hills Farm in Gretna, Va. 

The high-selling semen lot was two straws of Blue’s Son semen 
consigned by USA Kikos of Stillwater, Okla. The lot sold for $2,150. 

Two frozen embryos consigned by M.R. Goats sold for $400. 
The sale followed the annual Corn Country Meat Goat Confer-

ence sponsored by the National Kiko Registry. The seminars were 
coordinated by Dr. Fred Brown, DVM, and Dr. An Peischel, Phd. 

The NKR also sponsored a goat meat lunch on Saturday. Linda 
Sparks of Goat Hill Kikos and her crew served up hot chili to the 
crowd. 

The 13th annual Cream of the Crop Sale returns to Indiana on 
Oct. 2-3, 2020. n 

Does carrying embryos top CoC

These high-selling purebred does are carrying 100% New Zealand kids. 

Cream of the Crop

Appalachian Kiko Invitational

25 consignors participate in AKI

Sherri and Charles Reece had the high-selling doe at the AKI. 



Heritage Blue Ridge Invitational 

Semen lots average $1,690 at Heritage Blue Ridge
The inaugural Heritage Kiko Blue Ridge Invitational was held 

Oct. 19 in Salisbury, N.C., and had great response for a first-time 
sale. Shoppers had the option of bidding in person or online through 
livestockbuyer.com. 

The sale is an offshoot of the Heritage Kiko Showcase that part-
ners Rich Davis of Pleasant Ridge Goats in Georgia and Phillip 
Wilborn of Just Kiddin’ Caprines in Alabama launched three years 
ago. For the Blue Ridge sale, they enlisted Fred Brown of Stone 
Mountain Kikos and Tracy Loyd of Ambrose Kikos, both from North 
Carolina, to co-host the sale. 

An educational conference began on Friday and concluded on 
Saturday before the sale. A goat meat lunch was provided on Satur-
day. The sale began at 1 p.m. 

Fifty New Zealand does sold for an average price of $922 and 
six purebred does sold for an average of $687.50. The high-selling 
doe was a yearling NZ consigned by Nip-N-Tuk Kikos of Tennessee. 
She was purchased for $4,000 by Kenneth and Connie Jessee of 
Castlewood, Va. 

One New Zealand buck sold for $1,500. The Pleasant Ridge 
Goats consignment was purchased by Awtry and Mary Moore of 
Georgia. 

Two recipient does with implanted embryos sold for an average 
of $1,075. 

The surprise of the day was the strong demand for Kiko semen. 
Six lots were offered and sold for an average of $1,690 per lot. 

The high-selling doe, a Nip-N-Tuk consignment, sold for $4,000.

Awtry and Mary Moore purchased the high-selling buck for $1,500.

It was a full 
house at the 
First Annual 
Heritage Blue 
Ridge Sale held 
Oct. 19 in North 
Carolina.

— Photos courtesy of Chris Luton —



SEKGA Fall Roundup in Miss. a success
By Marilyn Seleska 
SEKGA President 
 

The Southeast Kiko Goat Association 
Fall Roundup and Sale, Nov. 8-9, was a very 
busy weekend. We had a lineup of great 
speakers and the seminars were very well at-
tended. At least it was warmer in the hall 
than it was in the barn! The weather started 
out OK, but a cold front brought wind, rain 
and some much cooler temperatures. The 
goats didn’t seem to mind the lower temps.  

We had a barnful of really nice goats. 
There was something for everyone, from 
open to pregnant does, and percentage, 
purebred and 100% NZ. Out of the 105 lots 
in the catalog, there were 17 scratches and 
7 No Sales. The total for the 80 goats sold 
was $49,575 — making the average at $623. 

Sixty-two 100% New Zealand does 
averaged $689; 15 purebreds averaged 
$388; three percentage does averaged $350; 
and one semen lot sold for $300. 

We gave out 66 buyer numbers, and 
there were buyers from seven different 
states. The state of MS had the largest num-
ber of buyers, with seven breeders purchas-
ing goats, followed by GA with five. The 
person buying the largest number of goats 
was Jimmy Dick from Albemarle, NC, pur-
chasing 13 goats. Jimmy Dick was also the 
winner of the 100% NZ Give-Away Buck. 
The buck was donated by Eric Anderson 
from Collins, NY. 

Dewey & Addie Short of Short’s Live-
stock in DeLeon, TX, were the owners of 
the high-selling doe. She was a 22-month-
old 100% NZ out of MRG Thriller. She was 
purchased by Jimmy Dick from Albemarle, 
NC, and sold for $1,450. 

We had a great turnout for the kids’ 
Skill-a-thon. Cassady Smith was the winner 
of the purebred skill-a-thon doe, donated by 
Dewey and Addie Short. She had the highest 
score in the Sr competition. Ailee Byrd took 
second place and Taylor Brewer was in 
third. In the Jr competition, Lily Everett 
took first place with Makenzie Smith in sec-
ond and Jacob Everett in third. Congratula-
tions to all of them. 

There was plenty to eat and everyone 
enjoyed the catered lunch on Saturday of 
goat sausage and grilled chops. The 
Brunswick stew, goat chili and goat gumbo 
for Friday lunch seemed to disappear quite 
fast, too. n 

Approximately 20 young people participated in the Skill-a-thon.

The Skill-a-thon winners were: 1st Place Cassady Smith, she 
won a purebred doe donated by Dewey & Addie Short of 
Short’s Livestock in DeLeon, Texas; 2nd Place Ailee Byrd; 
3rd Place Taylor Brewer.

The Give-Away Buck, won by Jimmy 
Dick. Pictured is Todd & Renee Trotter 
from Anderson, N.C., along with 
Jimmy Dick, winner. The buck was do-
nated by Eric Anderson of ENM Kiko 
Farms from Collins, N.Y.

Here is the picture of the 
High-Selling doe. In the pic-
ture is Todd & Renee Trotter 
from Anderson, N.C., Jimmy 
Dick from Albemarle, N.C., 
and consignors Dewey & 
Addie Short of Short’s Live-
stock from DeLeon, Texas.



Need NKR brochures to hand out 
to your customers or at local 

events? To receive a free supply, 
contact Karen Brown.

Any time you have any questions or concerns, 
give Karen, our registrar, a call. If she doesn’t 
have the answer, she can find out who does. 

She can be contact at: 

 
NKR, P.O. Box 1800 
Cumming GA 30028 

 
770-844-4300 • nkr.reg@gmail.com 

 
To learn more about NKR, visit: 

www.NationalKikoRegistry.com  

This video was created by a professional video pro-
duction company using state of the art equipment and pro-
fessional voice talent to produce a high quality product.  
The intent was to furnish you, as a Kiko breeder, with a 
tool to promote your business.  The video, entitled “Think-
ing Outside the Fence” is about 4 minutes long and covers 
the valuable traits of the Kiko breed and the National Kiko 
Registry. We think this will be helpful to share with poten-
tial customers and those who show interest in our industry.  
The video is available on DVD and if you would like to 
take a look, or use it in introducing potential customers to 
your goats and the Kiko breed, you can get a copy (or mul-
tiple copies) at no charge by contacting the NKR registrar 
at 770-844-4300 or nkr.reg@gmail.com.  

Use this YouTube address to link the NKR informational video to your web-
site: https://www.youtube.com/watch?v=rDUR1636GnE 

Copies of the NKR video are available on DVD at no charge.

Video promotes Kiko goats 
and the National Kiko Registry 


